                               Curriculum Vitae                              
Anand Kumar                                                           
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Mobile: 8595933386
Email:  2shekhardhan@gmail.com
Career objective 
Want to utilize my best industry experience & organizational skills to drive revenue, Maximize profit, Expand customer base, Enhance customer satisfaction & build a strong brand in the segment to fulfill mission & vision of the company.
Career Summary
PGDM graduate with 14 years of work experience in education industry. A calm, compose and self driven personality who has been in multiple roles like- Branch management, Team handling, Branch operation, Branch Administration, Target allocation, Target achievement, Business planning, Budget planning, B2B & B2C sales, Marketing management, Event management in companies like- Allen Career Institute, Aakash Institute, Pearson Education & Everonn education ltd.
Key Responsibility Handled
· Branch management- Day to day activities, Sales, Marketing, promotion, Operation, Administration, compliance, Student management.

· Team handling, Target allocation, Business planning, Budget planning, Target achievement 
· Maximizing sales, Revenue generation, Channel partner development
· Educational concept sales, Digital and physical class room course sales.

· Conduction of educational Seminars, Workshop and career counseling session at various schools and Events. 

· Client retention, new lead generation, conversion and data management. 

· PR Management with schools/Institutions/Educational consultants to get required business.

· Enrollment of students aspiring for medical, Engineering & other competitive exams like NTSE, Olympiad, KVPY etc.
· Expertise of handling School integrated program for NEET & JEE
· Competitor analysis/ Market research by keeping abreast of market trends and achieving market share.
· Maintaining proper communication among branch, Reporting Manager & Head office.

· Vendor's management- Quotation, Pricing, Negotiation
Achievements:
· As Part of Aakash Institute, Successfully handled Nalanda project- A project to streamline the Aakash franchise centers of Bihar to function like corporate centers.

· Expertise of setting up new branches & driving its growth.

· A regular performer and result driven team player/ Leader

· Ability to work and perform in any given situation. 
Employers:
Self employed at Indian Coaching Guru (01/08/2024 to present)
· School admission, Coaching admission, Coaching tie ups
 Allen Career Institute (Dec 2022 to 31 July 2024)- Manager Admin & Operations (Asst. Branch manager
Key Responsibilities-Dwarka, New Delhi
· Directed non-academic center operations, overseeing admission targets, team management, administration, and revenue generation. - Managed the center to achieve 100% admission target in the very 1st year. - Provided effective team management in admission process, documentation, batch formation & effective students- Parents counseling.

· Business Associates tie up, giving career seminar at educational institutes & schools, participating in educational events, providing sales training to the team, team review, competitor analysis and so on.
· Handling School integrated program in Delhi-NCR
Aakash Educational Services Ltd- Deputy Manager (2012-2022) 
Key Responsibilities- Area- Saharanpur & Delhi
· Team handling, Business associates tie ups, School Engagement, Vendor Management

· Student enrollment for Medical, Engineering entrance preparation, presentation in schools, Tuition centers, govt. offices & campuses, Student counseling, Data collection, calling & its Management. Educational events participation & organizing several promotional activities

Pearson Education, Bangalore- Area Manager (2010- 2011)
Key Responsibilities- Area Karnataka
· Sales of smart classroom concept to K-12 Schools in Karnataka region.

· Schools visit, Presentation in schools of Smart classroom content & equipments with complete set up, Software sales, Key account management, Referral sales, Event participation

Everonn education ltd, Bangalore- Business Development Executive (April 2010-Sep 2010) 
Key Responsibilities- Area- Bangalore
· Product- Job portal for schools & colleges plus online financial courses.

· Schools & college visits, Meeting with principal & decision makers to sell job portal subscription & online courses.

Educational Qualifications
· PGDM- Marketing and Finance from DCSMAT business school, Kerala with 76% marks (2010)

· M.A in Sociology from Laloo Mandal college, Gaya with 64% marks (2005)

· 12th  in PCMB from T. Model Inter college, Gaya with 62% marks (2002)
· 10th from Mahaveer Inter college, Gaya with 63.8% marks (2000)

Computer Knowledge
· Well versed with MS Office & Sales force.
Extracurricular activities
· Educational vlogger, Travel enthusiast

Personal Details
Date of birth:  13/11/1985
Language known:  English, Hindi
Address: 1st floor, C- 81, Street No. 5, Vaishali Colony, Dashrathpuri, New Delhi-110045
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