Debashis Dey
310E/3, Motilal Gupta Road, Behala, Sakher Bazar ( Kolkata-700008 ( Phone:8420615600 ( dey.debashis85@gmail.com
Centre Head
Comprehensive problem solving abilities, excellent verbal & written communication skills, ability to deal with people diplomatically, willingness to learn, team handling. Manpower management, Revenue mach with the resource. 
Skills

	· Marketing Strategies & Campaigns
· Corporate Communications 

· Creative Team Leadership

· Product Positioning & Branding
· Revenue Generation
	· Focus Group & Market Research
· Development of Training materials 

· Sales Collateral & Support

· Public & Media Relations

· New Product Launch


Area of Strength
Self – motivated, positive attitude, analytical approach, dedicated to work, unflinching loyalty, indubitable integrity, hard-working disposition and pleasant personality.

Professional Experience

Current Job:  

Working with Career Launcher as a Centre Head from November’2016 till date, being a profit centre head my key responsibility is to look after the day to day centre operation, marketing planning, centre budgeting, admission planning, class schedule planning, manpower planning, resource management, revenue generation, centre growth, motivate the team to achieve the targets.
Previous Jobs:  
Worked with NIIT as Centre In Charge from March’2011 till September’2016, key responsibility  was to drive the centre team with the business plan & new innovative ideas, look after the entire  centre operation, administration & staff management, meet the revenue target for every financial year, Co-ordination with colleges and corporate for bulk orders.
Before NIIT I was associated with Frankfinn Institute of Air Hostess Training as Assistant Business Development Manager from Feb’2009 till Mar’2011, during this period mainly I worked on market research and brand establishment. Also gave contribution in Counseling, Conducting Presentation in schools and colleges,  Data Base Management, Relationship Management with schools and colleges, Concept Selling, Handling Front Office.
Worked with Indiabulls Financial services Ltd.  as a sales executive from June 08 to Feb. 09. During this time my key responsibility was to selling insurance policy directly to the customer and meet the monthly target.

Started my career with a DSA  named Binyak Financial System as a team leader from Nov 07 to May 08, here I was involved in to tele calling sells, key target was to drive the tele calling team & meet the business target.
Professional Qualification
	Software:
	MS Office (Word, Excel, PowerPoint, outlook), Advance Excel.


	Spin Sells Model:
	Completed successfully the ‘SPIN MODEL’ sells training from Value Pro in 2013.


Education
· Completed Bachelors of Arts degree from Calcutta University in 2006 with 2nd class.
· Completed H.S. from west Bengal council in 2003 with 2nd division.
· Completed H.S. from west Bengal board in 2001 with 2nd division.

       Desired job location: Kolkata ( Salary Expectation: As per Industry ( Notice Period: One Month
Deceleration: I do here by declare that all the information provided by me is true to best of my knowledge & belief.

Place:                                                                                                                   ……………………..

Date:                                                                                                                          Debashis Dey
