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Career Objective:
A career opportunity which allows me to utilize my abilities optimally, both in the organizational & personal interests.

(Career At A Glance)

·  iNurture Education Solutions at APG University,Shimla (Head-Admissions)     
·  Heritage Institute of Hotel & Tourism (HIHT) – Head Sales & Marketing
·  Lovely Professional University (LPU) – Dy.Project Officer (Admissions & CSR)
·  ICFAI Business School (IBS-Hyderabad) - Exe.Development
·  Minerva Educational Foundation – Business Coordinator/PRO
·  Macro Dairy Ventures Ltd. – Exe.HR
·  Suguna Foods Ltd. – Exe.Sales & Despatch

Educational Qualification:

· MBA in Mktg. & HR from Lovely Institute of Mgt. – 2006
· B.Sc. Eco from  GNDU – 2004
· 12th from   PSE Board-2000
· 10th from  PSE Board -1998






Areas of Expertise
Admissions/Business Planning            Academic/Career Counseling
Profit Centre Management                   Public Relations
Operations Management                     Brand Management 
Team / Training Management               

Professional Experience

(Present Profession)

Head – Sales & Buisness Development (for iNurture Education Solutions at APG Shimla University ) at Shimla
(Apr.2017 – Till Date)

(Territory Of Operations: Himachal)

Job Responsibilities

· Annual Admission Planning & Execution for Specialized Programs(Data Science ,Cyber Security,
Cloud Technology, Digital Marketing, E Commerce etc)
· Launching New Programs/Courses Under Different Verticals With Market Research.
· Tie up’s with Consultants for Admissions (National/International)
· Associating Digital Marketing Campaigns for Overseas Students
· Brand Promotion Activities
· Establishing New Profit Centres 
· Tie up’s with schools, colleges & Institutes
· Leading All Marketing Activities
· Training Team for Counseling/Seminars/Presentations/Workshops
· Leading Marketing & Counseling teams.
· Leading Data Collection,Exam,Entrance Activities
· Procurement of Primary, Secondary Resources for Admissions





Head Sales & Marketing (Heritage Institute of Hotel & Tourism)
(July.2015 – Till Date) at Shimla

(Territory Of Operations: North India)

Job Responsibilities
· Annual Admission Planning 
· Tie up’s with consultants for admissions
· Brand Promotion Activities
· Execution of Admissions Campaigns(North India)
· Tie up’s with schools & colleges
· Mentoring All Marketing Activities
· Training Team for Counseling/Seminars/Presentations
· Liaising with Govt. Authorities
· Leading Marketing & Counseling teams.






Dy.Project Officer- Admissions/CSR (Lovely Professional University)
(Oct.2013 – Mar.2015)

(Territory of Operations: North & North East India)
 Job Responsibilities

·   CSR Activities of LPU(Planning/Budgeting/Execution)
·   Heading Students Part Time Employment Cell.
·   LPU Promotion & Admissions Activities.
·   Organizing & Conducting University Entrance & Scholarship Tests.
·   Tie up's with Schools & Colleges.
·   Organize Seminars, Deliver Presentations.
·   Representation of University in Education Fairs & other relevant Events.
·   Counseling of potential students & their guardians.
·   Other Business Development activities.
·   Taking care of NCC & NSS in university.









Exe.Development (ICFAI University)
(Aug.2012- Sept.2013)

(Territory of Operations: Jammu & Kashmir)

Job Responsibilities

·   Promotion & Development of MBA Programs in J&K.
·   Built Tie up's with MBA Entrance Coaching Institutes.
·   Tie up's with concerned Colleges 
·   Organize Seminars.
·   Deliver Presentations.
·   Counseling of potential students & their guardians.
·   Other Business Development activities.
·   Data Collection




Business Coordinator/PRO (Minerva Educational Foundation) (Feb.2008 - July.2012)

(Territory of Operations: Punjab & Himachal)

Job Responsibilities

·   To organize Business Development activities in schools/other venues to get the students admissions for                  IIT/AIEEE/PMT/AIPMT at various centres in Himachal & Punjab.
·   To look for ventures Places to start centres.
·   To Promote and develop the Brand.
·   To develop tie up’s with schools of reputation to start our coaching classes in their premises as a part of business association.
·   To manage database of students who are our potential customers
·    Analyze the mind setup of students/parents/teachers for policy development at local level.
·   OTC & BTC business activities
·   To interact with students/parents & counsel them as per our courses.
·   To develop different course formats as per the requirement like foundation programs/Regular classroom programs/Crash courses/Droppers Batches etc








Exe. Sales & Despatch (Suguna Foods Ltd.) (Aug. 2006 – Jan. 2008)

(Territory of Operations: Haryana & Punjab)

   Job Responsibilities

·   Include Primary/Secondary sales stockiest appointment, Managing Retail, wholesale & distributor networks, Inventory control, receivable controls, new product launch, assessment of market size & share, sales potential, analysis of market and competition and suggest appropriate marketing initiative, field force efficiency, motivation, commercial functions, feedback and territory reporting.
·   Evaluate marketing budgets periodically including manpower planning initiatives and ensure adherence to planned expenses. Handling new product launches in varied environments & market structure. Interaction with overseas Clients over e-mail, chat, phone etc.

Hobbies
· Poetry, Adventure Sports

Computer Proficiency

· MS-Office, Internet

Linguistic Proficiency
·     English, Hindi, Punjabi & Dogri
