 71 kangra colony, Amritsar
Mob: 9582699125
Email: rahuloff240@gmail.com
Rahul Monga               

Adept in providing education counseling services to students and parents with 10 years of rich experience in Educational Sales. Thorough knowledge of the current career opportunities and related courses. Proficient in written and verbal communication skills. Ability to empathize with student’s problems and resolve them. Outstanding presentation, negotiation, and convincing skills. Proficient with Learning Technologies and ability to support technology-based educational programs. Strong Business Development & Customer Success skill set. Establish effective Education channel partners to expand market penetration and delivery of learning solutions.
Professional Experience:


Currently working with HCL TECHNOLOGIES as CLUSTER LEAD from July 2025 onwards. 

worked with ICFAI University as Branch Manager Gurgaon for 1 year 
· Identifies prospects and develops sales strategies to secure new business. This may include student database procurement, competitive analysis, arranging seminars and workshops in various schools, managing presentations and proposals, in-office demonstrations, direct mail campaigns and follow up activity coordinated within that plan/approach.
· Manage the team of tele callers and admission counselors.
· Manage direct relationships with management representatives. 
· Responsible for lead Generation and converting leads into Sales.
· Handling over all Branch.



Worked with Apeejay Institute of Management Technical Campus, Jalandhar as Assistant Manager Outreach from Sept 2018 to August 2023 
· Responsible for selling the complete Education solution, products, and services within the given geography.
· Identifies prospects and develops sales strategies to secure new business. This may include student database procurement, competitive analysis, arranging seminars and workshops in various schools, managing presentations and proposals, in-office demonstrations, direct mail campaigns and follow up activity coordinated within that plan/approach.
· Manage the local team of tele callers and admission counselors. 
· Manage direct relationships with management representatives. 
· Responsible for lead Generation and converting leads into Sales.

Worked with Hindustan Times as Education officer from Feb 2017-Jan 2018
· Maintain a strong and accurate pipeline of opportunities
· Attainment of annual sales goals for product sales and services
· Systematically follow up and prioritize all qualified leads provided by marketing or sales support; prospecting for new business opportunities compliments these activities
· Work closely with potential customers at all levels to understand and leverage user requirements and management business issues

Jan’2016 to jan’2017 with Tata Business Support Services as Senior Counsellor 
· Providing education counseling services to students and parents
· Conducting seminars on career counseling for high school and college students
· Conducting a thorough research about the prevalent job trends and promising career opportunities
· Acting as a successful link between students and various industrial organizations
· Examining and evaluating the academic progress of students
· Conducting parents' talks in order to give them the idea of their child's growth
· Handling admission in various courses.

 
July’13 to May’15 - Commenced career with Chandigarh Group of Colleges as AP in handling Education Sales 

Academic Credentials:
· MCA from DAV Institute of Engg. and Technology in 2011 with 73 %
· BSC (Non Medica from Guru Nanak Dev University in 2008 with 60 %.


